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Size Distribution Of Personal Income, 1957-60 
Role of Capital Gains, Earnings, and Supplementary Incomes 

A V E R A G E family personal 
income was estimated at 
$6,900 in 1960, a gain of 
$285 over the previous year. 
The increase of about 4 per­
cent over 1959 was only 
slightly less than that regis­
tered in 1959 over 1958 when 
incomes moved up strongly 
after the cyclical contraction 
of that year. With the in­
crease in average income, 
consumer units moved to 
higher income brackets over 
the entire range of incomes 
for which detailed estimates 
are available. The change 
in average income reflect­
ed an increase in both the total in­
come flow and in the number of con­
sumer units. Total income increased 
from about $365^ billion in 1959 to 
$385Ĵ  billion in 1960. Reflecting fur­
ther increases in population and family 
formation, the number of consumer 
units increased by about 0.6 million 
over the same period and reached a 
total of 55.9 million. The additional 
units were composed of approximately 
0.7 million families of two or more per-, 
sons, an increase which was partially 
oft'set by a small decline in the number 
of unattached individuals. 

The modal, or most frequent, income 
was estimated at $4,820, an upward 
shift of about $260 since 1959. The me­
dian income—the middle income of the 
distribution ^vith the same number of 
units below and above the income 
point—was estimated at $5,600, an in­
crease of $240 over the previous year. 

jReal income continues to rise 

Allowing for a moderate price in­
crease real income per family increased 
by 2.4 percent over 1959. This gain, 
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though somewhat smaller than the 
1958-59 increase, was well above the 
average annual rate of 1.9 percent in 
evidence since 1947. 

Table 8 presents distributions cor­
rected for price change by converting 
all the arrays to 1960 dollars. The ad­
justment is to be regarded as approxi­
mate since the implicit price deflator 
for personal consumption expenditures 
(1960=100) was used to adjust income 
uniformly at all levels. Because of the 
relatively higher prices in 1960 the net 
result of the adjustment is to show 
smaller shifts up the income scale than 
those found in the current dollar dis­
tributions. 

For purposes of comparison the pre­
war distributions of income for the 
years 1929 and 1941 are included. A 
similar correction has been made so that 
they also reflect 1960 prices. The dis­
tributions included, however, are intro­
duced only for rough comparison pur­
poses and are not to be regarded as an 
extension of the official OBE series 
on size distributions. (See Technical 
Note.) 

Smce 1929 there has oc­
curred a longterm upsweep 
in real income. Average real 
income per consumer unit 
moved from $4,190 in the 
earlier year to $6,900 in 1960, 
an increase of about 65 per­
cent. For the Nation's con­
sumer units this brought a 
marked upward shift along 
the income scale. The move­
ment to higher income levels 
can be seen graphically in 
the accompanying chart 
which plots the percent of 
both units and income above 
specified income points for 
the years 1929 and 1960. 

In order to use a convenient scale the 
curves are made to terminate at an in­
come of $15,000 above which only 6 
percent of the units and 22 percent of 
the income were classified in 1960. 

The chart shows marked upward 
movement along the entire income 
scale. Of particular interest are the 
percentages registered above the in­
comes in the middle range. Thus, in 
1960 fully 57 percent of units were clas­
sified at real incomes above $5,000 com­
pared with 20 percent in 1929. Also of 
interest is the improvement noted for 
the higher incomes where 17 percent of 
the units above $10,000 is to be com­
pared with 5 percent in the 1929 dis­
tribution. 

Income dispersion in business 
contraction 

The discussion up to now has been 
concerned with changes in absolute 
size of family income whether in terms 
of current or constant dollars. It is 
also of interest to examine to what 
extent the distribution has moved 
toward greater or lesser income dis-

11 



12 

persion. Historically, it has been noted 
that during the period preceding World 
War II incomes became somewhat 
more equally distributed while the 
postwar period was characterized bj'' 
a marked stability in the underlying 
relative distribution. 

From this point of view, the decline 
in business activity and income which 
occurred in 1958 did little to disrupt 
this pattern of stability. Final data 
now available for the first time for 
1958, however, do suggest that a slight 
movement occurred in the direction of 
a somewhat wider dispersion of income. 

A similar movement occurred in the 
1953-54 downturn 

In order to abstract from changes 
in absolute income, it is convenient 
to divide the distribution into several 
segments each of which contain the 
same number of units and to compute 
the percent of total income received 
by each group. The results of such 
a division into "quintiles" can be 
found in table 14 which presents data 
for each fifth of the consumer units as 
well as the upper 5 percent of the 
distribution. With such arrays it is 
easy to examine changes in relative 
distribution by noting the percent of 
total income received by the various 
segments between any two years. 

The table shows decreases in the 
proportion of total income received 
by the lowest three-fifths of consumer 
units between 1957 and 1958 while 
the upper two-fifths enjoyed increases 
in their share of total income. The 
relative gains in the highest fifth, 
however, do not appear to have been 
uniform since a slight decline was noted 
for the highest 5 percent of the dis­
tribution. 

The direction of change in relative 
distribution appears consistent with 
tlie various economic movements in 
evidence during 1958. Although many 
factors were operative, such as the 
near maintenance of dividend pa3'ments 
at high levels despite tlie dip in 
business activity, it is apparent that 
significant effects were due to move­
ments within the wage and salaiy 
distribution itself. The year Avas char­
acterized by increased unemployment. 
At the same time, a shorter workweek 
was registered by employed workers, 
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and the number of full- and part-time 
emplo.yees dropped by about 1.5 
millions from 1957 to 1958. These 
recessional efl'ects caused a downward 
sliift of many wage and salary units. 

Along with these declines, an upward 
movement occurred in average wage 
and salary incomes for employed 
workers, and an increase in -the num­
ber of professional and managerial 
workers—changes resulting in upward 
shifts along the income scale for many 
wage and salary workers. 

The net effect of these diverse 
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movements among wage and salary 
earners was an increase in the dis­
persion of incomes from this source. 
An examination of the relative dis­
tribution of wage and salary income 
arrayed by size of such income reveals 
that the lowest fifth actualty exper­
ienced declines in relative share. 
Similar movements were not in evidence 
for earnings from business. 

The basic data available for 1959 
and 1960 are incomplete and do not 
permit adequate evaluation of changes 
in relative distribution in those years. 

Distributional Effeets of Capital Gains and losses 

V J A P I T A L gains and losses—both re­
alized and unrealized—play an impor­
tant role in the dynamics of economic 
progress through theb influence on both 
investor and consumer decisions. This 
report does not deal with this broad and 
important subject but is confined to an 
examination of the influence of capital 
gains and losses on the distribution of 

incomes. With statistical measurement 
necessarily restricted to realized capital 
gains and losses, the amounts involved— 
about 2̂ 2 percent of family personal 
income—are not sufficiently large to 
change the distribution radically. As 
will be seen below, liowever, there is a 
noticeable effect especially at the high 
income levels. 

INCOMES OF FAMILY AND INDIVIDUAL UNITS 
Marked Shift to Higher Levels of Real Income From 1929 to 1960 

As an Example of This Shift — 
Units With Real Incomes Above 
$5,000 Rose From 20 Percent in 
1929 to 57 Percent in 1960 

Percent 
100 

Their Share of Total Income Rose 
From 55 Percent to 82 Percent 

PERCENT OF UNITS 
OVER SPECIFIED INCOMES 

PERCENT OF AGGREGATE -
INCOME OVER SPECIFIED 
INCOMES 
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Treatment of capital gains in 
persoTuil income 

The concept of income which under­
lies the present size distributions is only 
one of several alternatives for ranking 
consumer units—an alternative selected 
for its consistency with the personal in­
come series in the national accounts. 
As such, it does not include capital 
gains and losses which are considered 
items which do not arise in production. 
From some points of view, however, 
receipts from such sources may be 
meaningfully included in the size dis­
tributions of income. 

Eeasons for their inclusion can be 
found in the fact that consumer units— 
whether acting in their capacities as 
consumers or investors—seldom clearly 
distinguish between receipts from these 
sources or from others which are ob­
tained from then participation in pro­
duction or in their role as recipients of 
transfer paj'^ments. From this point of 
view, capital gains and losses enter 
actively into economic decisions regard­
ing the disposition of income. 

Another reason which can be offered 
for their inclusion is the fact that, in 
some instances, the distinction between 
capital gains and losses and other in­
come sources is itself obscm-e—^for ex­
ample, the use of stock options in lieu of 
compensation and the realization of 
persons' accumulated equities in corpo­
rations through capital gains. In any 
case, it is interesting to investigate the 
distributional effects of including capital 
gains and losses in the size distributions 
of income. 

Such an investigation could take 
various forms depending upon the gains 
and losses to be inchided. The present 
investigation will be confined exclu­
sively to realized gains and losses as 
reported to the Internal Eevenue Serv­
ice. In general, the}'̂  are comprised of 
gains and losses obtained through the 
sale of capital assets which include 
stocks, securities, and exclude assets 
held for sale in ordinary course of busi­
ness. The l E S data provide a reliable 
source and the means whereby gains 
and losses can be incorporated into the 
distribution. (See technical note.) 

Realized capital gains large in 1958 

The amount of capital gains and 
losses realized in any given period is 

Business Earnings Are More Widely Dispersed 

Than Wages and Salaries* 

Percent of Tofol Wage or 
Sole Proprietors' Income 
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Returns Ranked by Size of Earnings 

* Based on IRS returns for 1958 

U. S, Department of Commerce, Office of Business Economics 
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dependent upon msiny factors the most 
important of which are the volume of 
capital transactions, the price move­
ments of the assets involved, and the 
length of time the assets are held. The 
volume of capital transactions is char­
acteristically large. One component of 
such transactions, the sales of stocks 
listed on the exchanges, illustrates the 
magnitudes involved. During 1960, for 
example, the average monthly sale of 
such stocks amounted to approximately 
116 million shares and involved holdings 
of about $3.8 billion. During the post­
war period this large volume of sales has 
been associated with generally rising 
prices which provided both the oppor­
tunity and incentive for profit taking. 
Data on the length of time the assets 
were held are not available, but it is 
apparent that a wide spectrum of 
purchase dates underlie the sales of 
securities during any period and are 
instrumental in determining the 
amounts of gains realized. 

According to the Statistics oj Income 
for 1958—the latest year for whicli com­
plete data are available—approximately 
3}̂  million returns reported net gains 
from the sale of capital assets. For 
these returns, a total of almost $5 
billion of gain were included in adjusted 
gi-oss income. (For 1959, preliminary 

data reveal approximately 4 million 
returns and $7 billion in gains.) Since 
for tax purposes, only 50 percent of 
long-term gains need be included in 
adjusted gi'oss income, actual realized 
gains are much larger. In 1958, retm'ns 
reporting gains accounted for about 
$9K billions prior to the 50 percent 
exclusion. 

For the same year almost 1 million 
returns reported net losses of approxi­
mately $1 bilHon prior to statutory 
limitation. Since each taxpayer is 

Table 1.—Distribution of Consumer Units 
Excluding and Including Capital Gains 
and Losses, 1958 

Family porsonnl 
Income—excluding 
and Including gnlns 

and losses 

Under $2,000 
$2,000-$2,099 
$3,000-$3,999 
$4,000-$4,999 

$5,000-$5,099 
$6,000-$7,409 
$7,500-$0,999 

$10,000-$14,999 
$15,000-$19,990 
$20,000-$24,090 
$25,000-$40,999 
$50,000 and over 

Total 

Consumer units 

Excluding gains 
and losses 

Number 

7,012 
5,087 
6,415 
6,766 

5,965 
7,461 
6,976 

4,855 
1,377 

600 
688 
141 

54,620 

Percent 

14.6 
10.4 
11.7 
12.4 

10.9 
13.0 
12.8 

8.0 
2.6 
.0 

1.1 
.3 

100.0 

Including gains 
and losses 

Number 

7,767 
6,534 
6,151 
6,825 

5,780 
7,422 
7,163 

6,059 
1,401 

570 
017 
165 

54, C20 

Percent 

14.2 
10.1 
11.3 
12.6 

10.8 
13.0 
13.1 

9.3 
2.7 
1.0 
1.1 
.3 

100.0 

Source: U.S. Department of Commerce, Ofllco of Busi­
ness Economies. 
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required to net losses against gains, 
gross grains from the sale of capital 
assets were, of course, even larger. 

Percentage of units with such gains 
rises with income 

Although the number of returns 
reporting capital gains constitute less 
than 6 percent of all returns, there are 
marked differences in the proportion of 
such returns at the various income 
levels. In the adjusted gross income 
class $0-$ 1,000, for example, only 
about 2)̂  percent of all returns in that 
class reported capital gains. In the 
class $10,000-$15,000 the percentage is 
over 16. At higher levels, the pro­
portion rises markedly; in the million 
and over class the percentage is about 
80. 

Since at the lower levels capital gains, 
when they do occur, are characteris­
tically small, they contribute little to 
the total incomes. In the class $0-
$1,000, for example, about 2 percent 
of total income is attributed to statu­
tory gains. The percentage declines 
slightly further up the income scale 
and actually reaches a low at about 
$6,000 of adjusted gross income where 
relatively large proportions of units and 
incomes are concentrated. Above this 
point the percentage again rises 

DIVIDENDS, INTEREST, RENTS, AND OTHER 
INCOMES* SUPPLEMENTARY TO EARNINGS 
Important at Both High and 
Low Income Ranges 

Average Supplemecvtary Income 

$ 2 0 , 0 0 0 

15,000 

10,000 

6,000 

» 0-1,000 « 4,000-5,000 » 25,000 a over 
Selected Earnings BrocKets 

Equal lo Itie sum of income from oil sources Included 
In odiusled gross Income oilier Ihan specified comings*, 
liosed on IRS returni for I95B. 

U. S. Deportment of Commerce, Office of Business Economla 6 I - S - 9 

attaining a figure of about IK percent in 
the $10,000-$15,000 interval and con­
tinues to rise to almost 42 percent of 
adjusted gross income in the million 
and over class. This high percentage is 
achieved despite the inclusion of only 
50 percent of long-term gains. Thus, 
at the upper extreme of the income 
distribution capital gains become 
dominant and are often, indeed, a 
primarj' reason for classification at such 
high levels of income. Since the 
proportion of total income at such high 
levels is relatively small, however, 
statutoiy gains and losses accounte 1 for 
less than 2 percent of total adjusted 
gross income for the distribution as a 
whole. 

The average adjusted gross income 
computed for returns reporting capital 
gains was approx-imately $9,700 com­
pared with a figure of $4,800 for all 
returns. It is true, of course, that 
capital gains constitute one component 
in adjusted gross income and hence can 
be expected to be associated on the 
average wth higher total incomes. 
But even when allowance is made for 
this fact by subtracting the average 
capital gain of $1,400 from adjusted 
gross income, the remaining average is 
approximately $8,300, still substantially 
above the income of all rtm-ns from all 
sources. Such an association between 
capital gains and high incomes exclusive 
of such gains is to be expected, of course, 
since asset holdings and their disposition 
are related to the receipt of income. 
The high incomes permit saving and the 
purchase of securities which further 
augment incomes by giving rise to 
property income. 

Wide dispersion of capital gains 

The distribution of capital gains 
ranked by size of gain is very widely 
dispersed. One measure of income 
spread, the coefficient of variation 
yielded a value of over six, revealing 
that in order to include approximately 
two-thirds of the returns one must 
encompass a range of about 12 
times the average size gain. This is to 
be compared mth coefficients for re­
turns reporting positive business in­
comes (nonpartnerships) and for wage 
and salary returns at about 1% and 1, 
respectively. 

Additional evidence of the wide 
dispersion of gains from the sale of 
capital assets is the relatively large 
percent of returns at liigh incomes from 
this source when the returns are ranked 
by size of gain. Above $25,000, for 
example, a larger percentage of capital 
gain returns is found than in the wage 
income distribution ranked by size of 
wages, and above $50,000 the units 
ranked by such gains constitute a 
larger percentage than even the fairly 
widely dispersed business income dis­
tribution. 

Significant impact on income 

In order to examine the effect of 
including realized gains and losses in 

Table 2.—Percent of Aggregate Income by 
Quintiles (Fifths) and Top 5 Percent, for 
Consumer Units Excluding and Including 
Capital Gains and Losses, 1958 

Fifths of consumer units 

2 
3 
4 

Highest 

Total '. 

Percent of total Income 

Excluding 
capital gains 

and losses 

4.0 
10.9 
10.2 
22.7 
46.6 

100.0 

10.0 

Including 
capital gains 

and losses 

4.0 
10.8 
10.1 
22.5 
46.0 

100.0 

20.3 

Source: U.S. Department ot Commerce, OQloc ot Business 
Economics. 

the family personal income distribu­
tions, these items were incorporated in 
the estimates for 1958. The results— 
which are to be regarded as only approx­
imate—are given in table 1. For pur­
poses of comparison, the family personal 
income distribution exclusive of gains 
and losses is presented for the same 
income classes. 

The table shows clearly the upward 
shift of units to liigher income levels. 
Approximatelj' 0.5 million units former­
ly classified at income levels below 
$5,000 moved to higher levels. Above 
$25,000 the number of units increased 
by about 53,000 or about 7 percent 
more than were classified at those levels 
before introducing capital items. The 
nature of the approximations used in 
deriving the distributions inclusive of 
capital gains and losses does not permit 
detailed breakdowns at extremely high 
incomes, but it is apparent from the 
analysis of the tax data that a sub-
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stantial augmention of returns would 
result. 

The effect on the relative distribution 
of income can be appraised by exami­
nation of table 2 which shows consumer 
units arrayed in quintiles and gives the 
proportion of total income in each 
segment. The middle quintiles (fifths) 
show decreases in relative importance 
while the lowest segment maintained its 
position. As expected, because of the 
extremely wide dispersion in the capital 
gains distribution and the presence of a 
marked increase in both average gain 
and the percent of units having such 

sources at the higher income levels, the 
highest quintile showed a significant 
increase. For the upper 5 percent of 
the distribution the percent of aggregate 
income increased from 19.9 percent to 
20.3 percent. The constancy of the 
share for the lowest fifth after the 
inclusion of capital gains and losses is 
probably due to the fact, previously 
noted, that such receipts are of some 
importance at the lowest income levels. 
In some instances, the gains are associ­
ated with business and other losses 
wliich are partially oft'set when gains 
are included. 

Table 4.—Percent of Total Earnings and of 
Total Adjusted Gross Income by Quin­
tiles (Fifths) and Top 5 Percent , 1958 

Earnings Distributions and Related Incomes 

iVlUCH of the interest in income size 
distributions centers on the basic differ­
ences among component distributions 
and the manner in which the various 
income sources combine to determine 
the overall distribution of income. 

Two component distributions of par­
ticular interest are those of wage and 
business incomes. In comparing the 
two, essential differences between them 
should be noted. The bulk of wage and 
salary incomes can be attributed to the 
labor performed by the recipients. In 
contrast, business earnings are mixed 
incomes reflecting returns to capital 
and entrepreneurship as well as to labor 
performed hj the proprietor. Although 

Table 3.—Percent of Wage and Salary and 
Business Returns by Size of Kurnings and 
by Adjusted Gross Income, 1958 

Earnings or 
adjusted gross 

income brackets 

Under $1000 
$1000-$1,009 
$2000-$2,999 
$3000-$3,009 
$4000-$4,990 

$.'i000-$9,000 
$10,O0O-$24,099 

$26,000-$49,909 
$50,000 and over 

Total 

Percent of wage 
and salary returns 

By size 
of earn­

ings 

13.2 
12.3 
12.3 
12.8 
13.1 

31.5 
4.5 

.3 
(') 

100.0 

$4,410 

By size of 
adjusted 

gross 
income 

11.3 
11.0 
12.3 
13.0 
13.2 

32.5 
5.3 

.4 

.1 

100.0 

$4,720 

Percent ot busi­
ness returns ' 

By size 
ot cnrn-

iiigs 

43.7 
17.6 
11.3 
7.8 
6.5 

0.1 
4.2 

.7 

.1 

100.0 

$2,470 

By size ot 
adjusted 

gross 
Income 

IS. 5 
17.1 
13.0 
11.5 
9.5 

20.0 
8.1 

1.4 
.3 

100.0 

$4,760 

' Partnership returns not Included. 
2 Loss than 0.06 porcent. 
•Sources: Internal Revenue Service and U.S. Department 

ot Commerce, Ofllce ot Business Economics. 

a precise separation of the labor and 
non-labor components of entrepreneu­
rial income is not feasible, it is probable 
that a large proportion of business in­
comes represents a return on the labor 
performed by the entrepreneur. 

The two earnings distributions—so 
designated because of the direct partici­
pation of the recipient in production 
either as an employee or entrepreneur— 
differ markedly in average income, in 
income dispersion, and in the degree to 
which the earnings combine with in-
incomes i'rom other sources such as 
dividends, interest, and other forms of 
property income and, in some instances, 
with the alternative earnings source. 
The combination of a given type of 
earnings with incomes from other 
sources can either blm* or accentuate 
the dift'erences between the initial earn­
ings distributions depending upon the 
magnitudes involved, the characteris­
tics of the distributions of the additional 
incomes, and the manner in wliich they 
combine. 

It is not possible, given present data 
limitations, to explore these problems 
fullJ .̂ It is feasible, however, to under­
take a brief analysis based on income 
tax data which permit, at least, partial 
examination of the two earnings dis­
tributions and their combination with 
other incomes. 

It should be noted that the inquiry 
is limited to the tax retm'n unit and to 
income reported for tax purposes. The 

Quintiles and 
upper 5% 

2 
3 
4 

Highest 

Total 

Top 6 percent 

Percent income 

Wage ami salary 
returns 

By size of 
wage and 

salary 
income 

3.4 
lU. 5 
17.8 
25.1 
43.2 

100.0 

10.6 

By size ot 
adjusted 

gros.s 
income 

3.B 
10.7 
17.2 
24.4 
44.1 

100.0 

18.1 

Business income 
returns ' 

By size 
ot 

business 
income 

-11.0 
3.9 

11.0 
23.4 
72.7 

100.0 

37.7 

Uy size ot 
adjusted 

gross 
income 

0.1 
7.1 

13.2 
21.7 
57.9 

100.0 

28.9 

' Partnership returns not included. 
Source: U.S. Department of Commerce, Ofllce ot Business 

Economics. , 

i 
basic dift'erence between the tax return 
and consumer unit, as well as the ab­
sence of some income sources which are 
included in the family personal income 
concept, serves to qualify the results 
obtained, but the analysis is of value in 
providing at least partial information 
on the component distributions and the 
degree to which their incomes are aug­
mented. From this point of view, it is 
equally important to note that the IRS 
distributions contain a very large num­
ber of joint returns which implies that 
some degree of combination into family 
units has been achieved. 

Earner distributions markedly 
different 

With these qualifications in mind, we 
can examine in some detail data in 

Table 5.—Average Income From Sources 
Other Than Earnings for Wage and Salary 
and Business Returns, 1958 

Level ot spedlled earnings 
source 

n-.$909 
$l,00O-$l,999 
$2,000-$2,999 
$3,000-.$3,099 
$4,000-$4,909 

$5,000-$0,909 
.$10,OQO-$24,099 
.$25,000 and over 

Average incnme other than 
earnings 

Wage and 
salary 

returns 

$670 
330 
230 
200 
120 

1,100 
1,100 

10,000 

310 

Business 
returns ' 

$2,46(1 
1,480 
1.260 

070 
930 

2,640 
3,290 

10,380 

1.870 

' For business returns (nonpartnerships) with positive 
business income only. The previous tabic Includes, In addi­
tion, business returns reporting business losses. 

Source: U.S. Department of Commerce, Omco ot Business 
Economics. 
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Table 6.—Average Family Personal Income 
Before and After Federal liidividual In­
come Tax Liability and Average Annual 
Earnings Per FuU-Time Employee 

1920 

1947 
1U4S 
1949 

1930 
1951.. . . 
1952 

1953.. . . 
19.54 
1955 

10,56 
1957 
1958.... 

19.W 
1960 

Number 
of families 
and unat­

tached 
Individ­

uals 
(millions) 

30.1 

44.7 
40.3 
•17.8 

48.9 
49.5 
50.2 

60.6 
61.2 
52.2 

62.8 
63.0 
64.6 

66.3 
55.9 

Average (mean) personal 
income iier family and 
unattached individual 

Before ta.\ 

In cur­
rent 

dollars 

.$2,340 

4,130 
4,350 
4,170 

4,440 
4,900 
6,120 

5,300 
5,300 
5,040 

0,010 
0,240 
0,290 

0,010 
0,900 

In 
19B0 
dol­

lars ' 

$4,190 

5,370 
5,350 
6,180 

5, 440 
5,030 
5,700 

coot) 
6,910 
6.100 

0,490 
0, sm 
0,470 

0,730 
0.900 

After tax 

In cur­
rent 

dollars 

$2,320 

3.720 
4,010 
3,800 

4,070 
4,420 
4,570 

4,810 
4.840 
5,000 

5,400 
5,610 
5,070 

6. 930 
6,170 

In 
1950 
dol­
lars 1 

$4,100 

4.840 
4,940 
4,800 

4. 080 
5,070 
5,140 

5,360 
5,340 
5,590 

5,830 
5,880 
5,840 

0,040 
ft, 170 

Average 
(mean) 
annual 

earnings 
per full-
time em­
ployee (In 

current 
dollars) 

$1,405 

2,589 
2,795 
2,851 

3,008 
3,231 
3,414 

3,687 
3,070 
3,847 

4,030 
4,206 
4,347 

4, 553 
4,734 

1. The price Inde.vcs used as deflators are tlio.se employed 
in deflating the personal consumiitiou expenditure series In 
the national income account. 

table 3 which gives the percent of tax 
returns of both wage and business 
earners in each of broad earnings and 
adjusted gross income classes. The 
overall means of the distributions are 
included for comparison purposes. 

The most conspicuous differences 
between the two distributions can be 
found at both the extremely low and 
high levels of earnings. Thus, about 
44 percent of business retin-ns reported 
business earnings of less than $1,000 
while in the same wage and salary 
earnings class only 13 percent of the 
units are found. The overall mean of 
the bushiess return distribution is sub­
stantially less than that of wage and 
salary earners, $2,470 compared ynth. 
$4,410, the former being strongly in­
fluenced by the relative^ large number 
of returns witii losses. Despite the 
lower mean income, the small percent­
age of business units at the high levels 
is larger than that of wage earners, 0.8 
percent above $25,000 compared with 

Table ?.• -Distribution of Consumer Units and Their Income by Family Income Level, 
1947 and 1955-60 

Family personal Income 
(before Income taxes) 

Under $2,000 
$2,000-$3,009 
$4,000-$6,099 
$6,000 $7,909 
$8,000-$9,099 

$10,000-$14,099 

Total 

Under $2,000 
$2,000-$3,909 
$4,000-$.5,999 
$0,000-$7,999 
$8,000-$0,909 

$10,000-$14,989 

Total 

Number ot families and unattached 
individuals (millions) 

1047 

11.1 
17.1 
9.2 
3.8 
1.6 

1.2 
.8 

44.7 

1955 

8.2 
13.3 
13.0 
8.5 
3.7 

3.1 
1.8 

52.2 

1050 

7.7 
12.2 
13.6 
8.8 
4. a 

3.8 
2.2 

62.8 

1057 

7.D 
11.0 
13.0 
9.3 
6.0 

4.3 
2.5 

53.6 

1958 

7.0 
12.1 
12.7 
9.2 
6.2 

4.0 
2.6 

54.6 

1959 

7.0 
n.a 
12.4 
9. a 
5.7 

6.G 
3.0 

55.3 

1900 

7.2 
11.0 
12.2 
9.8 
6.0 

0.3 
3.4 

65.9 

Aggregate family personal Income (billions 
ot dollars) 

1047 

13.2 
31.2 
44.6 
20.0 
13.3 

14.3 
22.1 

184.6 

1056 

9.3 
40.7 
67.7 
58.2 
32.6 

30.0 
48.9 

2!)4.2 

1950 

8.7 
37.4 
67.5 
01.0 
30.7 

45.6 
57.6 

317.4 

1067 

8.0 
30.2 
64.6 
64.3 
44.3 

51.9 
64.7 

334.6 

1958 

9.0 
30.7 
03.1 
63.2 
46.7 

58.1 
fiO.5 

343.3 

1059 

8.0 
34.8 
62.0 
05.8 
60.0 

07.3 
76.6 

355.6 

1900 

8.1 
33.3 
01.1 
67.8 
53.9 

76.3 
86.1 

385. C 

Percent distribution 

26 
38 
20 
9 
3 

3 
2 

100 

16 
26 
20 
10 
7 

0 
4 

100 

16 
23 
20 
17 
8 

7 
i 

100 

14 
22 
24 
18 
0 

8 
6 

100 

14 
22 
23 
17 
10 

0 
6 

100 

14 
21 
23 
17 
10 

10 
5 

100 

13 
20 
22 
17 
11 

11 
0 

100 

7 
28 
24 
14 
7 

8 
12 

100 

3 
14 
23 
20 
11 

12 
17 

100 

3 
12 
21 
10 
13 

14 
18 

100 

3 
11 
19 
19 
13 

16 
10 

100 

3 
11 
18 
18 
14 

17 
19 

100 

2 
10 
17 
18 
14 

18 
21 

100 

o 
0 

16 
IS 
14 

19 
22 

100 

Table 8.—Distribii l ion of Consumer Units by Real Income Level, 1929,1941,1947 and 1957-60 

Family personal 
1900 dollars (he 
taxes) 

lender .$2,000 
$2,000-$3,999 
.$'l,000-$5,999 
S0,000-$7,099 

Income In 
ore income 

----------

$8,000-$0,999. 

$10,000-$14,999 

Total 

Number of families and unattached 
individuals (mlillons) 

1929 

11.5 
13.9 
5.5 
2.3 
1.0 

}1.9 

3G.1 

1941 

11.6 
12.0 
9.2 
4.0 
1.8 

2.3 

41.4 

1047 

7.4 
12.8 
11.7 
6.0 
2.9 

f2.6 
I 1.6 

44.7 

1067 

7.2 
11.1 
12.0 
0.7 
5.4 

4.8 
2.8 

53.6 

1958 

7.0 
11.7 
12.6 
9.4 
5.4 

5.2 
2.8 

64. G 

1969 

7.4 
11.2 
12.2 
0.0 
6.8 

6.9 
3.2 

55.3 

1000 

7.2 
11.0 
12.2 
9.8 
0.0 

0.3 
3.4 

6!>.!l 

Percent distribution 

1029 

32 
39 
15 
6 
3 

} = 
100 

1941 

28 
29 
22 
11 
4 

0 

100 

1047 

17 
20 
26 
13 
7 

{ 1 
100 

1957 

13 
21 
24 
18 
10 

0 
5 

100 

1058 

14 
21 
23 
17 
10 

10 
6 

100 

1069 

14 
20 
22 
17 
10 

11 
6 

100 

1960 

13 
20 
22 
17 
11 

11 
6 

too 

0.3 percent for retm'ns reporting wages 
and salaries. Thus, an important 
characteristic of the business income 
distribution is the relatively wide dis­
persion of incomes with concentrations 
at both very low and high income levels. 

The relative^ wide dispersion found 
for business incomes can be appraised 
by examination of the first and third 
columns of table 4 and of the accom-
panj'ing chart which gives the percent 
of total earnings (either wage or busi­
ness) received by each quintile of the 
distribution. 

It can be seen that the lowest fifth 
of the distribution of business earnings 
registered a minus income share due to 
losses. The percents of total business 
earnings remain less than those found 
in each of the quintiles of the wage 
distribution except in the highest fifth 
where the percent of total earnings from 
business rises steeply. Part of this 
relatively large share found for the 
highest quintile, of course, is attribut­
able to the fact that the distribution 
contains negative incomes, but a simi­
lar though substantially lower percent­
age is also found when the distribution 
is confined only to positive earnings. 
For the upper 5 percent the difference 
between the two earner distributions 
is marked where the percent of aggre­
gate earnings for business returns is 
over twice that found for wage earners. 

Additional incomes high for business 
earnings 

With each of the earnings distribu­
tions given in table 3 there is associated 
a pattern of other incomes which make 
up the total incomes of the tax return 
units. On the basis of lES tabulations, 
it is possible to estimate average earn­
ings and average additional income for 
each earnings class. As -will be evident 
below, the presence of these other in­
come sources is important in modifying 
the character of the earner distribu­
tions, particularly in the case of busi­
ness returns. 

Table 5 presents average additional 
incomes for each level of wage and 
business earnings. The markedly 
higher average of other income for 
those returns reporting business earn­
ings is clearly evident. On the average, 
business returns received about six 
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Table 9.—Distribution of Consumer Units and Their Family Personal Ineome by Family Personal Income Level, Selected Years, 1944-59 

Family per-

(bcforo Income 
taxes) 

Under $1,000— 
$1,000-$1,000.... 
$2,000-$2,009.... 
$3,C00-$3,909.... 
$4,000-$4,990.... 

$5,000-$5,999.... 
$0,000-$7,499.... 
$7,500-$9,099.... 

$I0,O0O-$14,099.. 
$15,O0O-$10,099.. 
20,000-$24,909... 

$25,0flO-$40,O90.. 
$50,000 and over. 

Tota l 

.\veraKO (mean) 
family per-

Under $1,000. . . 
$1,000-$1,999.... 
$2,000-$2,999.... 
$3,000-$3,099.... 
$4,000-$4,099.... 

$5,000-$5,009.... 
$0,000-$7,499.... 
$7,500-$9,909.... 

$I0,O0O-$14,099.. 
$16,000-$19,999.. 
.$20,000-$24,909.. 

$26,000-$49,090.. 
$60,000 and over. 

Tota l 

N u m b e r ot families a n d u n a t t a c h e d Indiv idua ls ( thousands) 

1044 

4,352 
8,108 
8,702 
7,723 
4,535 

2,616 
2,269 
1,385 

707 
240 
108 

140 
40 

40,880 

1046 

3,820 
7,000 
8,791 
8,590 
6,364 

3,006 
2,547 
1,751 

1,070 
332 
143 

191 
64 

43,330 

1947 

3,748 
7,370 
8,450 
8,028 
6,725 

3,474 
3,151 
2,170 

1,190 
380 
107 

208 
65 

44,740 

1960 

3,801 
7,404 
8,091 
8,686 
7,054 

4,094 
3,830 
2,768 

1,630 
414 
218 

204 
84 

48,890 

1062 

3,282 
6,087 
6,541 
7,030 
7,031 

0,072 
5,801 
4,121 

2,041 
598 
310 

384 
100 

50,210 

1963 

2,950 
6,654 
0,304 
7,001 
7,117 

0,162 
0,370 
4,708 

2,036 
734 
308 

383 
08 

60,610 

1954 

3,071 
6,880 
0,600 
7,201 
7,118 

6,032 
0,284 
4,734 

2,001 
745 
313 

397 
106 

61,160 

1966 

}8,241 

5,017 
7,339 
7,328 

0,321 
6,926 
5,203 

3,008 
883 
378 

452 
115 

62,170 

1960 

7,713 

6,397 
0,796 
7,401 

0,241 
7,202 
6,115 

3,704 
1,112 

432 

512 
135 

52,860 

1067 

7,041 

6,374 
6,490 
0,808 

6,201 
7,6,52 
6,779 

4,312 
1,280 

405 

504 
147 

53,050 

1058 

7,912 

5,687 
0,416 
6,766 

5,055 
7,461 
0,976 

4,856 
1,377 

509 

588 
141 

54,020 

1059 

7,022 

5,431 
0,049 
0,310 

0,100 
7,623 
7,042 

6,006 

[ 3,009 

65,300 

Aggregate family personal income (millions ot dollars) 

1044 

r 2,390 
U2,338 
21,938 
26,960 
20.201 

13,739 
14,942 
11,802 

8,483 
4,215 
2,395 

4,651 
3,607 

147, 721 

$3,014 

1940 

2,017 
11,670 
22,007 
20,906 
23,950 

16,725 
16,833 
14,905 

12, 784 
5,002 
3,165 

6,308 
4,837 

170,705 

$3,940 

1947 

1,973 
11,231 
21,170 
30,046 
25,583 

18, 957 
20,812 
18,454 

14,300 
0,686 
3,700 

0,870 
4,902 

184, 608 

$4,126 

1950 

1,943 
11,333 
20,273 
29,983 
31,533 

25,003 
25,578 
23,304 

18,310 
7,083 
4,820 

0,743 
7,000 

217,262 

$4,444 

1062 

1,088 
8,027 

10,411 
26, 702 
34, 305 

33,200 
38, 759 
34,000 

24,212 
10,214 

0,980 

12,033 
8,675 

257,102 

$5,122 

1953 

1,518 
8,438 

15, 998 
24,817 
32,057 

33, 702 
42,011 
40, 707 

31,501 
12, 557 
0,821 

12,703 
8, COO 

272,186 

$5,389 

1064 

1,571 
8,951 

16,345 
26,016 
32,066 

33,033 
41,947 
40,333 

.31,856 
12, 749 

0,031 

13,294 
9,270 

273,950 

$6,350 

1955 

} 9,320 

14,871 
25,815 
33,021 

34, 048 
40,311 
44,408 

30,915 
15,129 
8,382 

16,140 
10,213 

204, 239 

$5,040 

1950 

8,088 

13,556 
23,879 
33,321 

34,208 
48,165 
62,484 

4.5,008 
10,081 
9, Oil 

17,242 
11,546 

317,448 

$0,007 

1957 

8,584 

13,483 
22, 758 
30,023 

33,980 
60,472 
68,162 

51,883 
22,117 
11,000 

18,953 
12, 030 

334,047 

$6,238 

1958 

8,970 

14,280 
22, 458 
30,404 

32,038 
49,843 
00,034 

58,124 
23, 518 
11,294 

19, 582 
12,114 

343,205 

$6,285 

1959 

8,012 

13,021 
21,212 
28.443 

33,520 
,50,460 
65,802 

07,327 

[70,514 

305, 507 

$0,611 

Porcent d is t r ibut ion 

10.7 
19.8 
21.4 
18.9 
11.1 

0.2 
6.5 
3.4 

1.7 
. 0 
. 3 

. 3 

.1 

100.0 

8.8 
17.0 
20.3 
19.8 
12.4 

7.1 
5.0 
4.0 

2.6 
. 8 
. 3 

.4 

.1 

100.0 

8.4 
16.6 
18.9 
19.3 
12.8 

7.8 
7.0 
4.8 

2.7 
.8 
.4 

.6 

.1 

100.0 

7.9 
15.3 
10.0 
17.6 
14.4 

9.0 
7.9 
6.0 

3.1 
. 8 
.4 

. 6 

.2 

100.0 

6.5 
11.3 
13.0 
16.2 
15.2 

12.1 
11.6 
8.2 

4.1 
1.2 

. 6 

. 8 

. 2 

100.0 

6.9 
11.0 
12.0 
14.0 
14.1 

12.2 
12.0 

0.4 

6.2 
1.4 

.0 

. 8 

. 2 

lOO.O 

6.0 
11.5 
12.7 
14.3 
13.0 

11.8 
12.3 

0.2 

6.2 
1.5 

.0 

.8 

.2 

lOO.O 

} 15.8 

11.3 
14.1 
14.0 

12.1 
13.3 
10.0 

5.0 
1.7 

.7 

.9 

.2 

100.0 

14.0 

10.2 
12.9 
14.0 

11.8 
13.0 
11.0 

7.2 
2.1 

.8 

1.0 
.2 

100.0 

14.2 

10.0 
12.1 
12.7 

11.0 
14.1 
12.0 

8.0 
2.4 

.9 

1.1 
. 3 

100.0 

14.5 
10.4 
11.7 
12.4 

10.0 
13.0 
12.8 

8.9 
2.5 

.9 

1.1 
. 3 

100.0 

13.8 

0.8 
11.0 
11.4 

11.0 
13.0 
13.8 

10.1 

• 5.5 

100.0 

f 1.6 
t 8.4 

14.9 
18.3 
13.7 

9.3 
10.1 
8.0 

5.7 
f 2.9 

1.0 

3.1 
I 2.4 

100.0 

1.2 
6.8 

12.0 
17.6 
14.0 

9.8 
9.9 
8.7 

7.6 
3.3 
1.9 

3.7 
2.8 

100.0 

1.1 
6.1 

11.6 
10.3 
13.8 

10.2 
11.3 
10.0 

7.7 
3.0 
2.0 

3.7 
2.7 

100.0 

0.9 
6.2 
9.3 

13.8 
14.5 

11.8 
11.8 
10.8 

8.4 
3.3 
2.2 

4.5 
3.5 

100.0 

0.7 
3.3 
6.4 

10.4 
13.3 

12.0 
15.1 
13.5 

9.4 
4.0 
2.7 

4.0 
3.4 

100.0 

0.0 
3.1 
5.0 
0.1 

11.8 

12.4 
16.0 
14.0 

11.0 
4.0 
2.6 

4.7 
3.2 

100.0 

0.0 
3.3 
0.0 
9.4 

11.7 

12.1 
1.5.3 
14.7 

11.6 
4.0 
2.6 

4.8 
3.4 

100.0 

} 3.2 

5.1 
8.8 

11.2 

11.8 
15.8 
15.1 

12.5 
6.1 
2.8 

6.1 
3.6 

100.0 

2.7 

4.3 
7.6 

10.6 

10.8 
16.2 
10.6 

14.4 
0.0 
3.0 

5.4 
3.7 

100.0 

2.6 

4.0 
0.8 
0.1 

10.1 
15.1 
17.4 

15.5 
0.0 
3.3 

,5.7 
3.8 

100.0 

2.6 

4.2 
0.5 
8.0 

9.5 
14.5 
17.5 

10.0 
0.0 
3.3 

5. 7 
3.6 

100.0 

2.4 

3.7 
5.8 
7.8 

9.2 
13.8 
18.0 

18.4 

[ 2 0 . 9 

100.0 

times the other income than did wage 
and salary earners. Partnership re­
turns—not included in the table—re­
vealed even higher average amounts of 
other income, approximately fourteen 
times the figure registered for wage and 
salary retm-ns. 

It is interesting to note that the pat­
terns of other income in the two distri­
butions are quite different. This con be 
seen from the table or in graphic form 
for selected classes in the accompanying 
chart. Both patterns show relatively 
high amounts in the lowest class of 
earnings although it is much higher for 
business returns. In the case of wage 
and salary units average additional in­
come in the lowest class was approxi­
mately equal to that of average wage 
and salary income itself, while for busi­
ness returns the additional income was 
about five times that of average earn­
ings. It is likely that a substantial com­
ponent of the larger amounts of other 
income for business returns at the lowest 
levels of earnings represents the receipt 
of supplementary wage income. 

The average amounts of other income 
in both distributions decrease to a mini-
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Table 10.—Distribution of Families and Their Family Personal Income by Family Personal 
Income Level, 1955-59 

F a m i l y personal Income 
(before Income taxes) 

U n d e r $2,000 
$2,000-$2,999 
$3,000-$3,999 
$l,000-$4,009 

$5,000-$5,009 
$0,000-$7,499 
$7,600-$9,999 

$10,000-$14,999 
$15,000-$19,999 
$20,000-$24,000 

$26,000-$49,999. 
$50,000 a n d over 

Total 

Average (mean) family 

U n d e r $2,000 
$2,000-$2,009 
$3,000-$3,099 
$4,O0O-$4,009 

$5,000-$5,999 
$0,000-$7,499 
$7,500-$0,099 

$10,000-$14,999 
$15,000-$19,999 
$20,000-$24,909 

$25,000-$40,999 
$50,000 a n d over 

Total 

N u m b e r ot families ( thousands) 

1955 

3,948 
3,808 
5,802 
0,561 

6,043 
0, 704 
6,065 

3,002 
804 
307 

436 
110 

42,670 

1966 

3,651 
3,346 
5,278 
0,539 

5,788 
0,935 
5,054 

3,714 
1,089 

421 

495 
128 

43,350 

1057 

3, .573 
3,279 
4,809 
5,827 

5,660 
7,228 
0,680 

4,217 
1,204 

483 

544 
140 

43,670 

1958 

3,733 
3,633 
4,086 
6,681 

6,357 
7,078 
0,760 

4,748 
1,340 

490 

566 
134 

44,120 

1960 

3,017 
3,316 
4,308 
5,178 

6,453 
7,087 
7,400 

6,482 

[ 2,933 

44,780 

AgEregate family personal Income 
(millions of dollars) 

1966 

4,890 
9,036 

20, 703 
29,600 

32, 699 
44,843 
43, 202 

35,130 
1 14,806 

8,140 

14, 596 
9,090 

208,939 

$0,303 

1050 

4, .500 
8,440 

18,017 
29,401 

31, 745 
40,393 
61,110 

44, 720 
18,098 
9,308 

10,651 
10,951 

290,696 

$6,700 

1057 

4,370 
8,201 

17,135 
20,270 

31,040 
48,327 
60,601 

60,701 
21,079 
10,744 

18,273 
11,903 

305,336 

$0,092 

1958 

4,048 
8,908 

10,473 
25,040 

29,375 
47,377 
68,103 

.50,861 
23,033 
11,015 

18,837 
11,373 

311,733 

$7,000 

1959 

4,470 
8,353 

15,171 
23,309 

29,084 
47, .509 
03,842 

05,877 

• 74,000 

332,734 

$7,430 

Percent d is t r ibu t ion 

9.3 
8.9 

13.7 
16.4 

13.9 
16.7 
11.9 

7.0 
2.0 

. 9 

1.0 
. 3 

100.0 

8.4 
7.7 

12.2 
16.1 

13.4 
10. D 
13.7 

8.0 
2.6 
1.0 

l . I 
. 3 

100.0 

8.2 
7.5 

11.1 
13.3 

13.0 
16.6 
15.1 

9.7 
2.9 
1.1 

1.2 
. 3 

100.0 

8.6 
8.0 

10.0 
12.9 

12.1 
16.0 
15.3 

10.8 
3.1 
1.1 

1.3 
. 3 

100.0 

8.1 
7.4 
9.0 

11.0 

12.2 
15.8 
10.6 

12.2 

6.6 

100.0 

1.8 
3.6 
7.7 

11.0 

12.1 
10.7 
16.1 

13.6 
f 5.5 

3.0 

6.4 
I 3.6 

100.0 

1.6 
2.9 
0.4 

10.1 

10.9 
10.0 
17.0 

16.4 
0.4 
3.2 

5.7 
3.8 

100.0 

1.5 
2.7 
5.0 
8.0 

10.2 
1,5.8 
18.5 

10.0 
7.1 
3.5 

0 0 
3.9 

100.0 

1.5 
2.9 
5.3 
8.2 

9.4 
16.2 
18.7 

18.2 
7.4 
3.5 

6.0 
3.7 

100.0 

1.3 
2.6 
4 .0 
7.0 

9.0 
14.3 
19.2 

19.8 

22.3 

100.0 

file:///veraKO
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Table 11.—Distribution of Unat tached Individuals and Their Family Personal Income by 
Family Personal Income Level, 1955-59 

Family personal Income 
(before Income taxes) 

Under $2,000. 
.$2,000-$2,099.. 
.$3,Ono-$3,099.. 
.$•1,000-$! ,999.. 

$5,000-.$6,099.. 
$0,000-$7,499.. 
$7,600-$9,999.. 

$10,000-$14,999.... 
$16,000-$19,009.... 
$20,000-$24,909.... 

$26,000-$49,099.... 
$50,000 ond over.. 

Total.. 

Average (mean) family 
personal Income 

Under .$2,000. 
$2,000-.$2,909.. 
$3,000-$3,909.. 
$4,000-$1,909.. 

$5,OflO-$5,999.. 
$0,OOO-$7,199.. 
$7,500-$9,999.. 

$IO,000-$14,999.. 
$16,000-$19,999.. 
$20,000-$24,990.. 

$26,000-$49,909.... 
$50,000 and over.. 

Tolal. 

Number ot unattached individuals 
(tliousands) 

1955 

4,293 
2,109 
1,477 

707 

378 
221 
138 

00 
19 
11 

10 
6 

9,500 

4,019 
2,052 
1,517 

803 

453 
268 
101 

81 
22 
U 

17 
0 

9,500 

4,068 
2,095 
1,021 

980 

540 
324 
193 

95 
25 
12 

20 
7 

9,980 

1958 

4,179 
2,154 
1,730 
1,074 

598 
373 
215 

107 
28 
12 

22 
8 

10,500 

1959 

4,005 
2,114 
1,741 
1,141 

048 
4,10 
230 

123 

70 

10,520 

Aggregate tomiiy personal Income 
(millions ot dollars) 

4,430 
6,236 
6,112 
3,412 

2,048 
1.408 
1,170 

770 
324 
242 

645 
623 

25,300 

$2,003 

4,188 
6,109 
6,262 
3,830 

2,403 
1,772 
1,308 

048 
383 
243 

691 
596 

20,752 

$2, 810 

4,209 
6,222 
6,023 
4,347 

2,940 
2,145 
1,061 

1,121 
438 
202 

080 
073 

29,311 

$2,937 

1958 

4,322 
5,378 
5,984 
4,701 

3,203 
2,407 
1,841 

1,203 
485 
279 

745 
741 

31,532 

$3,003 

Porcent distribution 

45.2 
22.2 
16.5 
8.1 

4.0 
2.3 
1.4 

.7 

.2 

.1 

.2 

.1 

100.0 

42.0 
21.0 
16.0 
9.1 

4.8 
2.8 
1.7 

.8 

.2 

.1 

.2 

.1 

100.0 

40.8 
21.0 
10.2 
9.8 

5.4 
3.2 
1.9 

1.0 
.3 
.1 

.2 

.1 

100.0 

39.8 
20.6 
10.6 
10.2 

,5.7 
3.6 
2.0 

1.0 
.3 
.1 

.2 

.1 

100.0 

33.1 
20.1 
10.6 
10.9 

0.2 
4.1 
2.2 

1.2 

1' 
100.0 

17.5 
20.7 
20.2 
13.4 

8.1 
5.8 
4.6 

3.1 
f 1.3 
1 1.0 

1 2.2 
I 2.1 

100.0 

15.7 
10.1 
19.7 
14.3 

0.2 
0.0 
5.1 

3.0 
1.4 
.9 

2.2 
2.2 

100.0 

14.4 
17.8 
19.2 
14.8 

10.0 
7.3 
6.7 

3.8 
1.5 
.9 

2.3 
2.3 

100.0 

13.7 
17.1 
10.0 
15.1 

10.3 
7.8 
6.8 

4.0 
1.6 
.9 

2.4 
2.4 

100.0 

1959 

4,132 
6,207 
6,042 
5,074 

3,530 
2.887 
2,010 

1,451 

2,425 

32,833 

$3,121 

12.6 
10.0 
18.4 
15.4 

10.8 
8.8 
0.2 

4.4 

7.4 

100.0 

mum in the $4,000-$5,000 class of earn­
ings Avith the average level for business 
returns remaining higher. With some 
irregularity (probably due to estimating 
procedures) average amounts rise from 
the minimum in each succeeding class of 
earnings. But it is interesting to note 
that the rise is much more pronounced 
in the case of wage and salary returns 
which attained an average additional in­
come of about $16,700 for the $25,000 
and over class. This was achieved de­
spite the overall lower average of other 
income. For business returns the aver­
age of about $10,400 of additional in­
come reached in the highest earnings 
class is about 60 percent of that for 
wage earners. 

Other incomes at such high levels con­
tain a large percentage of property in­
come, including capital gains. The fact 
that business returns show a lower aver­
age amount is probably due to the tend­
ency of businessmen to reinvest in their 
ô vn business rather than to seek invest­
ment opportunities which would involve 
high supplementary incomes. This find­
ing is consistent with the behef, gener-

Table 12.—Distribution of Farm Operator and Nonfarm Famil ies and Their Family Personal Income by Family Personal Income Level, 
1955-59 ' 

Family personal 
income (before 
Income taxes) 

Farm operator families 

Number ot families (tliousands) 

1955 1056 196; 1058 1959 

Aggregate family personal Income 
(millions of dollars) 

1955 1056 1967 1968 1969 

Nonfarm families 

Number ot families (thousands) 

1055 1066 1957 1058 1069 

Aggregate family personal Income 
(millions ot dollars) 

1955 1968 1959 

Under $2,000 
$2,000-$2,999 
$3,000-$3,900 
$4,000-$4,999 

$6,000-$5,909 
$0,OOO-.$7,499 
$7,500-$9,999 

$10,00()-$14,990 
$16,000-$I9,999 
$20,000-$24,909 

$25,000-$49,099 
$50,000 and over 

Total 

Average (mean) family 
personal income 

1,000 
972 
772 
640 

383 
336 
240 

153 
42 
18 

21 
4 

5,087 

1,608 
944 
764 
630 

387 
314 
249 

158 
44 
19 

21 
5 

4,969 

1,427 
911 
730 
629 

389 
363 
255 

164 
46 
19 

22 
5 

4,85G 

1,181 
837 
691 
660 

410 
419 
327 

211 
04 
25 

28 
0 

4,749 

1,254 
840 
002 
517 

394 
377 
277 

180 

101 

4,041 

1,090 
2,409 
2,080 
2,447 

2,093 
2,232 
2,059 

721 
395 

004 
371 

19,927 

$3,017 

1,887 
2,339 
2,022 
2,402 

2,110 
2,292 
2,130 

1,890 
761 
410 

720 
387 

19,952 

$1,015 

1,793 
2,258 
2, .502 
2,360 

2,127 
2,354 
2,189 

1,057 
787 
427 

714 
431 

19,905 

$4,111 

1,515 
2,082 
2,408 
2,401 

2,249 
2,797 
2,791 

2,510 
1,078 
507 

917 
658 

21,933 

$4,018 

1,501 
2,101 
2,414 
2,309 

2,167 
2,521 
2,370 

2,140 

2,634 

20,249 

$4,303 

2,347 
2,837 
6,090 
0,016 

6,600 
0,308 
4,825 

2,850 
822 
349 

416 
105 

37,583 

2,160 
2,401 
4,525 
6,002 

5,400 
0,591 
6,700 

3,555 
1,046 
402 

473 
124 

38,381 

2,140 
2,308 
4,133 
5,298 

6,271 
0,876 
0,330 

4,054 
1,218 
404 

522 
135 

38,814 

2,652 
2,090 
3,005 
5,130 

4,046 
0,060 
0,433 

4,638 
1,286 
471 

638 
127 

39,371 

2,304 
2,470 
3,616 
4,661 

6,068 
0,710 
7,128 

5,302 

2,830 

40,139 

2,891 
7,227 
18,023 
27,163 

30,607 
42, nio 
41,233 

34,305 
14,084 
7,740 

13,902 
9,318 

249,012 

$0,020 

2,612 
6,107 
15,095 
27,090 

20,029 
44,101 
48,080 

42,824 
17,947 
8,957 

15,932 
10,504 

270,744 

$7,054 

2,683 
0,003 
14,573 
23,010 

28,914 
45,973 
54,312 

48,804 
20,892 
10,317 

17, 669 
11,631 

285,371 

$7,352 

3,133 
0,820 
14,005 
23,170 

27,126 
44,680 
65,402 

64,351 
21,955 
10,449 

17,920 
10,815 

289,800 

$7,301 

2,888 
0,253 

12, 757 
21,059 

27,827 
46,047 
01,407 

03,731 

h 71,460 

312,485 

$7,785 

Percent distribution 

Under $2,000 
$2,000-$2,9fl9 
$3,000-.$3,099 
$4,000-$4,999 

$5,000-.$5,990 
$6,000-$7,490 
$7,600-$9,999 

$10,000-$14,099 
$15,0O0-$I0,999 
$2O,O0O-$24,909 

$25,00O-$49,099 
$50,000 ond over 

Tolal 

31.6 
10.1 
16.2 
10.7 

7.5 
0.0 
4.7 

3.0 
.8 
.4 

100.0 

30.3 
19.0 
16.2 
10.8 

6.9 
5.0 

3.2 
.9 
.4 

.4 

.1 

100.0 

29.4 
18.8 
16.1 
10.9 

8.0 
7.3 
6.3 

3.4 
.9 
.4 

.4 

.1 

100.0 

24.9 
17.6 
14.0 
11.0 

8.7 
8.8 
0.9 

4.4 
1.3 
.6 

.0 

.1 
100.0 

27.0 
18.2 
14.9 
11.1 

8.6 
8.2 
0.0 

3.9 

2.2 

10.0 
12.1 
13.4 
12.3 

10.5 
11.2 
10.3 

0.2 
3.0 
2.0 

3.6 
1.0 

100.0 

9.6 
11.7 
13.1 
12.0 

10.6 
11.5 
10.7 

9.5 
3.8 
2.1 

3.6 
1.9 

100.0 

0.0 
11.3 
12.8 
11.8 

10.7 
11.8 
11.0 

0.8 
3.9 
2.1 

3.0 
2.2 

100.0 

0.0 
9.5 

11.0 
11.2 

10.3 
12.8 
12.7 

11.4 
4.0 
2.0 

4.2 
2.5 

100.0 

7.0 
10.4 
11.9 
11.4 

10.7 
12.4 
11.7 

10.0 

13.0 

' 100.0 

0.3 
7.0 

13.6 
16.0 

14.8 
10.9 
12.8 

7.6 
2.2 

1.1 
.3 

100.0 

5.6 
6.3 

11.8 
15.6 

14.1 
17.2 
14.9 

9.3 
2.7 
1.0 

1.2 
.3 

100.0 

.5.5 
O.I 

10.7 
13.7 

13.0 
17.7 
10.3 

10.4 
3.1 
1.2 

1.3 
.4 

100.0 

0.5 
0.8 

10.2 
13.0 

12.6 
16.9 
16.3 

11.5 
3.3 
1.2 

1.4 
.3 

100.0 

5.0 
0.2 
9.0 

11.6 

12.6 
16.7 
17.8 

13.2 

7.0 

100.0 

1.2 
2.9 
7.2 

10.9 

12.2 
17.1 
10.0 

13.8 
6.7 
3.1 

6.0 
3.7 

100.0 

1.0 
2.3 
6.9 

10.0 

10.0 
10.3 
18.1 

15.8 
0.0 
3.3 

6.9 
3.9 

100.0 

0.9 
2.1 
6.1 
8.4 

10.1 
10.1 
10.0 

17.1 
7.3 
3.6 

0.2 
4.1 

100.0 

1.1 
2.4 
4.8 
8.0 

9.4 
16.4 
10.1 

18.7 
7.6 
3.6 

6.2 
3.7 

0.9 
2.0 
4.1 
0.7 

8.0 
14.4 
10.7 

20.4 

22.0 

100.0 

1. For data prior to 1053, see discussion on page 10 ot April 1958 Issue ot Survey ot Current Business. 
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Table 13.—^Number of Consumer Units and Persqns, and Aggregate and Average Family Personal Income, 1955-59 

Year 

1055 

1950 

1957... 

1968 

1050— 

Families and unattached Individuals 

Number ot 
consumer 

units 
(millions) 

62.2 

62.8 

53.6 

54.0 

65.3 

Number ot persons 

Total 
(millions) 

102.7 

105.8 

109.0 

172.1 

175.1 

Average 
number 

per 
consumer 

unit 

3.12 

3.14 

3.16 

3.15 

3.17 

Family personal Income 

Amount 
(billions 

of dollars) 

294.2 

317.4 

334.0 

343.3 

366.6 

Average income 

Per 
consumer 

unit 
(dollars) 

6,640 

0,007 

0,238 

0,286 

6,611 

Per 
capita 

(dollars) 

1,808 

1,915 

1,980 

1,995 

2,088 

Families 

Number of 
families 

(millions) 

42.7 

43.4 

43.7 

44.1 

44.8 

Number of persons 

Total 
(millions) 

163.2 

160.3 

159.0 

101.0 

104.5 

Average 
number 

per 
family 

3.60 

3.00 

3.04 

3.00 

3.07 

Family personal income 

Amount 
(billions 

of dollars) 

268.9 

200.7 

305.3 

311.7 

332.7 

Per 
family 

(dollars) 

0,303 

0,700 

0,092 

7,006 

7,430 

Per 
capita 

(dollars) 

1,765 

1,860 

1,920 

1,930 

2,022 

Unattached individuals 

Number ot 
unattached 
Individuals 
(millions) 

9.5 

9.5 

10.0 

10.5 

10.5 

incomo 

Amount 
(billions 

of dollars) 

26.3 

20.8 

29.3 

31.5 

32.8 

Per 
capita 

(dollars) 

2,003 

2,937 

3,003 

3,12 

ally held, that entrepreneurs find more 
profitable investment—or necessitous 
investment—^in their own enterprises, 
and prefer the greater control afforded 
by self-financing to the use of external 
funds. 

Business earnings distribution 
modified by other incomes 

The second and fourth columns of 
table 4 present the share of aggregate in­
comes received by each quintile (fifth) 
of wage and business earners when 
ranked by the size of their adjusted 
gross income, that is, after the combina­
tion Avith other incomes. 

Compared with the distributions by 
size of earnings which are presented in 
the same table, it is seen that both the 
wage earner and business income dis­
tributions are significantly modified by 
the inclusion of other income. In the 
case of the wage earners, both of the 
two lowest quintiles experienced in­
creased shares of total income, reflecting 
the considerable augmentation of low 
wage incomes abeady referred to in con­
nection with the pattern of other in­
come. Similarly, the highest quintile 
and upper 5 percent show increased pro­
portions of total income again reflecting 
the mounting average amounts of other 
income at the higher levels. These ex­
treme quintiles experienced increases at 
the expense of the two middle fifths 
where a low in average additional in­
come was previously noted. The net 
effect of these changes is a small but 
significant shift toward a larger disper­
sion of total income. 

The eft'ect on the distribution of 
business earnings is much more marked. 
In this case, the lowest three quintiles 
experienced increases in their shares of 

total income. In the lowest, where a 
relatively large average amount of other 
income was found, the increase was 
sufficient to result in a positive income 
share. As previously noted, this fifth 
of income recipients supplements its 
entrepreneurial mcome with substantial 
outside wage incomes. Unlike the ef­

fect noted for wage earners, however, 
the share of the highest quintile and 
upper 5 percent actually decreased. 
The net effect of the combination with 
other sources of income for business 
returns was, unlike the case for wage 
earners, a marked movement toward 
smaller income dispersion. 

Tabic 14.—Distribution of Family Personal Income and Federal Individual Income Tax 
Liability Among Quintiles and Top 5 Percent of Consumer Units, 1955-59 i 

Qutatllo 

1965: Lowest. 
2 . . . , 

4 
Highest. 

Total... 

Top 5 percent.. 

1956: Lowest.. 
2 . . . . 
3 . . . . 
4 . . . . 

Highest. 

Total... 

Top 5 percent.. 

1957: Lowest.. 
2 . . . . 
3 . . . . 
4 . . . . 

Highest. 

Total.. 

Top 5 percent., 

1958: Lowest.. 
2 . . . . 

4 . . . . 
Highest. 

Total... 

Top 5 percent.. 

1959: Lowest.. 
2 . . . . 

4 
Highest. 

Total.., 

Top 6 percent. 

Percent distribution ot— 

Family 
personal 
Incomo 

4.8 
11.3 
16.4 
22.3 
46.2 

100.0 

20.3 

4.8 
11.3 
10.3 
22.3 
45.3 

100.0 

20.2 

4.7 
11.1 
10.3 
22.4 
45.6 

100.0 

20.2 

4.0 
10.9 
10.2 
22.7 
46.0 

100.0 

10.9 

4.5 
10.9 
10.2 
22.7 
46.7 

100.0 

19.0 

Tax 
llabUity 

1.4 
0.0 

10.9 
18.9 
02.8 

100.0 

30.2 

1.5 
0.2 

11.0 
19.0 
02.3 

lOO.O 

38.5 

1.5 
0.2 

11.3 
18.9 
02.1 

100.0 

38.3 

1.4 
0.0 

11.2 
19.0 
02.4 

100.0 

38.7 

1.5 
0.1 

11.5 
18.9 
02.0 

100.0 

38.0 

After­
tax 

Incomo 

6.2 
11.9 
17.0 
22.7 
43.2 

100.0 

18.2 

5.2 
11.0 
10.9 
22.0 
43.4 

100.0 

18.1 

6.0 
11.7 
16.0 
22.8 
43.0 

100.0 

18.1 

5.0 
11.4 
16,8 
23.0 
43.8 

100.0 

17.8 

4.0 
11.4 
16.8 
23.1 
43.8 

100.0 

17.8 

Mean amount ot— 

Family 
personal 
Incomo 
(dollars) 

1,365 
3,200 
4,034 
0,200 

12,722 

5,040 

22,803 

1,437 
3,403 
4,898 
0,091 

13,004 

6,007 

24,210 

1,402 
3,471 
5,087 
0,983 
14,185 

6,238 

26,139 

1,.M9 
3,430 
5,103 
7,110 

14,325 

6,285 

24,974 

1,602 
3,683 
5,307 
7,495 

16,106 

0,011 

20.325 

Tax 
liability 
(dolloors) 

39 
165 
208 
620 

1,728 

550 

4,317 

40 
188 
333 
671 

1,880 

604 

4,053 

48 
196 
366 
690 

1,064 

630 

43 
183 
344 
684 

1,022 

615 

4,760 

50 
209 
301 
045 

2,113 

682 

6,181 

After­
tax 

Income 
(dollars) 

1,316 
3,035 
4,330 
6,770 

10,904 

6,090 

18,670 

1,391 
3,215 
4,606 
0,120 

11,724 

5,403 

19,658 

1,413 
3,276 
4,731 
0,380 

12,232 

6,608 

20,317 

1,406 
3,246 
4,700 
0,632 

12,403 

5,669 

20,214 

1,451 
3,374 
4,970 
6,860 

12,903 

5,929 

21,145 

Tax 
rate 

(percent) 

2.0 
6.1 
6.4 
8.3 

13.6 

9.8 

18.9 

3.2 
6.6 
6.8 
8.6 

13.8 

10.0 

10.2 

3.3 
6.0 
7.0 
8.5 

13.8 

10.1 

19.2 

2.9 
5.3 
0.7 
8.2 

13.4 

9.8 

10.1 

3.3 
6.8 
7.3 
8.6 

14.0 

10.3 

19.7 

Lower Income 
limit of Quintile» 

Bofore-
tax basis 
(dollars) 

15,640 

After­
tax basis 
(dollars) 

2,300 
3,020 
5,370 
7,410 

13,070 

2,640 
4,170 
6,080 
7,060 

13,900 

2,600 
4,280 
5,040 
8,320 

14,580 

2,660 
4,270 
6,010 
8,630 

14,720 

2,050 
4,480 
0,290 
9,000 

2,280 
3,710 
4,980 
6,760 

11,780 

2,420 
3,920 
5,240 
7,200 

12,480 

2,400 
4,020 
6,470 
7,590 

12,990 

2,430 
4,020 
5,610 
7,820 

13,100 

2,610 
4,190 
6,790 
8,230 

13,070 

1. Consumer units are ranked by size ot family personal incomo. 
Business, seo table 3 of "Income Distribution in tlio United States, by 

2. liounded to nearest $10. 

Ll addition to April 1958 Issue ot Survey ot Current 
Size, 1914-50." 
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TECHNICAL NOTE 

The family personal income distri­
butions in this article were constructed 
primarily on the basis of data from 
Federal individual income tax returns 
and from annual surveys of family in­
come conducted by the Census Bureau. 
An account of the procedures used to 
develop the estimates can be found in 
the technical note to the article on 
size distributions published in the April 
1958 issue of the SURVEY. 

In order to permit comparison Avith 
selected prewar years, the distributions 
for 1929 and 1941—given in terms of 
1960 dollars—are published in the 
SuKVEY for the first time. It is im­
portant to note, however, that the pro-
cedm-es which underhe these distribu­
tions differ substantiaUy from those 
used by OBE and, hence, do not have 

the same status as other distributions 
included in the OBE series. They are 
the results of various adjustments for 
comparability made to distributions 
constructed elsewhere. 

An account of some of the procedures 
used to adjust these distributions can 
be found in "Size Distribution of In­
come Since the Mid-Thirties" by Gold-
saiith et al., published in The Review of 
Economics and Statistics, February 1954 
and, by the same author, in "The 
Eelation of Census Income Distribu­
tion Statistics to Other Income Data" 
Studies in Income and Wealth, Vol. 23, 
National Bureau of Economic Eesearch, 
New York, 1958. 

The methods used to estimate the 
distribution of consumer units by size 
of family personal income inclusive of 
capital gains and losses followed rather 
closely the procedures used to construct 

the regular series. One basic difference 
was the use of the lES tax return data 
directly without first adjusting the 
distributions to exclude statutory gains 
and losses. Cross tabulations for the 
separation of tax returns into various 
categories of family membership groups 
and combination into family units, 
which were constructed on the basis of 
returns exclusive of capital gains and 
losses, were used for purposes of these 
approximations without adjustment for 
change in concept. Use of these cross 
tabulations resulted in a family distri­
bution inclusive of statutory gains. 

The relationship between the dis­
tribution exclusive of capital gains and 
that inclusive of statutory gains was 
used, Avith appropriate modification, to 
adjust the former to include total 
capital gains. 

The estimates of the earnings dis-

Table 15.—Distribution of Federal Individual Income Tax Liability of Consumer Units , Average Tax, Average Ineome, and Tax Rate , by 
Family Personal Income Level, 1955-59 

Family personal Incomo 
(before Incomo taxes) 

1956 

Federal individual 
incomo tax iiability 

Amotmt 
(millions 

ot 
dollars) 

Percent 
distri­
bution 

Average 
(dollars) 

Average 
family 

personal 
income 
(dollars) 

Tax 
rate 
(per­
cent) 

1050 

Federal individual 
incomo tax liability 

Amount 
(millions 

of 
dollars) 

Percent 
distri­
bution 

Average 
(dollars) 

Average 
family 

personal 
Incomo 
(dollars) 

Tax 
rate 
(per­
cent) 

1957 

Federal Individual 
Income tax liability 

Amount 
(millions 

ot 
dollars) 

Percent 
dlstil-
butlon 

Average 
(dollars) 

Average 
family 

personal 
Incomo 
(dollars) 

Tax 
rate 
(per­
cent) 

Under $1,000---. 
$2,000-$2,999 
$3,000-$3,999 
$4,000-$4,999 

$5,fl00-$6,099 
$0,000-$7,409 
$7,600-$9,909 

$10,000-$14,999„, 
$15,000-$10,999-, 
$20,000-$24,990„, 

$25,000-$49,999-., 
$50,000 and over. 

Total 

204 
684 

1,387 
2,047 

2,685 
3,083 
4,062 

3,727 
1,044 
1,322 

3,100 
3,606 

28,700 

0.7 
2.4 
4.8 
7.1 

9.0 
13.9 
14.1 

13.0 
0.8 
4.0 

11.0 
12.0 

100.0 

25 
116 
189 
279 

409 
575 
779 

1,215 
2,200 
3,490 

0,997 
31,208 

1,132 
2,513 
3,518 
4,500 

5,482 
0,088 
8,547 

12,031 
17,120 
22,170 

33, 524 
88,003 

5,640 

2.2 
4.0 
5.4 
0.2 

7.5 
8.6 
0.1 

10.1 
12.8 
15.8 

20.9 
36.3 

9.8 

100 
656 

1,323 
2,003 

2,672 
4,147 
4,770 

4,600 
2,443 
1,509 

3,687 
4,006 

31,900 

0.0 
2.0 
4.2 
CO 

8.1 
13.0 
15.0 

14.4 
7.7 
4.7 

11.2 
12.6 

100.0 

26 
121 
195 
283 

412 
676 
781 

1,212 
2,107 
3,404 

7,004 
29,771 

1,120 
2,611 
3,514 
4,502 

6,481 
0,087 
8,683 

12,037 
17,161 
22, 255 

33, 667 
86, 810 

2.2 
4.8 
5.6 
6.3 

7.6 
8.0 
9.1 

10.1 
12.8 
16.7 

20.8 
34.7 

10.0 

107 
050 

1,277 
1,936 

2,633 
4,271 
5,101 

5,122 
2,772 
1,691 

3,867 
4,294 

33,800 

0.6 
1.9 
3.8 
5.7 

7.6 
12.0 
15.4 

15.2 
8.2 
6.0 

11.4 
12.7 

100.0 

20 
121 
107 
284 

408 
600 
700 

1,188 
2,160 
3,417 

6,869 
29,143 

630 

1,123 
2,509 
3,607 
4,499 

6,480 
0,683 
8,578 

12,032 
17,154 
22,244 

33, 623 
85, 760 

6,238 

2.3 
4.8 
6.0 
6.3 

7.6 
8.6 
8.0 

0.9 
12.5 
16.4 

20.4 
34.0 

10.1 

Family personal Incomo (before tacomo taxes) 

Federal Individual 
incomo tax liability 

Amount 
(millions 

of 
dollars) 

Percent 
distri­
bution 

Average 
(dollars) 

Average 
family 

personal 
Incomo 
(dollars) 

Tax rate 
(percent) 

1969 

Federal individual 
incomo tax liability 

Amount 
(millions 

ot 
dollars) 

Percent 
distri­
bution 

Average 
(dollars) 

Average 
family 

personal 
Incomo 
(dollars) 

Taxrato 
(porcent) 

Under $2,000 
$2,000-$2,909.... 
$3,000-$3,099. 
$4,000-$4,999..-. 

$6,000-$6,099 
$0,00O-$7,499...-
$7,600-$9,999.... 

$10,000-$14,999.. 
$16,000-$10,999.. 
$20,000-$24,999.. 

$26,000-$49,999.. 
$50,000 and over. 

Total 

187 
624 

1,212 
1,850 

2,330 
4,030 
5,102 

5,461 
2,061 
1,738 

4,031 
4,078 

33,600 

0.0 
1.9 
3.0 
6.6 

6.0 
12.0 
15.2 

16.2 
8.8 
5.2 

12.0 
12.1 

100. D 

24 
110 
189 
274 

391 
542 
731 

1,123 
2,160 
3,416 

0,857 
28,893 

615 

1,134 
2,512 
3,501 
4,601 

6,481 
6,090 
8,007 

11,972 
17,074 
22,197 

33,311 
86,832 

6,285 

2.1 
4.4 
5.4 
0.1 

7.1 
8.1 
8.6 

9.4 
12.6 
16.4 

20.6 
33.7 

9.8 

194 
646 

1,228 
1,827 

2,484 
4,244 
6,788 

6,527 

14,762 

37,700 

0.6 
1.7 
3.3 
4.8 

11.3 
15.3 

17.3 

100.0 

26 
119 
203 
289 

407 
504 
757 

1,165 

4,906 

682 

1,130 
2,508 
3,507 
4,601 

5,495 
0,707 
8,018 

12,012 

25,428 

6,611 

2.3 
4.7 
6.8 
6.4 

7.4 
8.4 
8.8 

i).7 

10.3 

10.3 
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tributions were made by applying 
appropriate formulas for approximating 
average incomes to each of the brackets 
in the lES distributions of tax returns. 
An account of some of these formulas 
can be found in the supplement to the 
SURVEY, "Income Distribution in the 
United States, by Size, 1944-50," U.S. 
Government Printing Ofloice, Wash­
ington 25, D.C., 1953. The estimates 
of income other than earnings were 
derived in a similar manner using 
lES cross tabulations relating earnings 
sources to total adjusted gi'oss income. 

Definition of terms 

The definitions of families and unat­
tached individuals are those adopted 
by the Census Bureau. Families are 
units of two or more persons related 
by blood, marriage, or adoption and 

residing together. Unattached indi­
viduals are persons not living in insti­
tutions or Avith relatives. The total 
number of families and unattached 
individuals is estimated as of the end 
of the year, and, together, are referred 
to as consumer units. 

Farm operator families are those 
who operate farms as defined by the 
Census of Agi-iculture. The nonfarm 
group includes all multiperson units 
other than farm operator families. 

Apart from some adjustments to 
remove income received by institu­
tional residents (including military per­
sonnel not living with their families) 
or retained by nonprofit institutions, 
private trust, pension and welfare 
funds, the concept of family personal 
income is identical to that of personal 
income in the national income accounts. 
The latter includes income from all 

sources, including wage and salary 
receipts (net of social insurance con­
tributions), other labor income, pro­
prietors' and rental income, dividends, 
personal interest income, and transfer 
payments. Also included are certain 
nonmoney items such as wages in 
kind, the value of food and fuel pro­
duced and consumed on farms, the net 
imputed rental value of owner-occupied 
homes, and imputed interest. 

Aggregate Federal individual income 
tax hability is defined as the total 
liability reported on individual income 
tax returns, plus an estimate for 
amounts uncovered by subsequent 
audit, minus the liability of military per­
sonnel not living with their families, 
and minus liability on net capital gain. 

For a full discussion of these concepts 
the reader is referred to the above 
mentioned supplement to the SURVEY. 

Table 16.—^Distribution of Consumer Units and of Family Personal Income After Federal Individual Income Tax Liability, by Level of 
After-Tax Ineome, 1955-59 

Family personal Incomo 
after Federal individual 
Incomo tax liability 

1955 

Num­
ber of 

families 
and 

unat-
toched 
indi-

vlduals 
• (thou. 
sands) 

After-tax family 
personal incomo 

Aggro-
gate 
(mil­

lions ot 
dollars) 

Aver­
age 
(dol­
lars) 

Percent 
distribution 

Number 
After­
tax in­
como 

1956 

Num­
ber ot 

tomllles 
ond 

unat­
tached 
Indi­

viduals 
(thou­
sands) 

After-tax family 
personal Incomo 

Aggre­
gate 
(mil­

lions of 
dollars) 

Aver­
age 
(dol­
lars) 

Porcent 
distribution 

Number 
After­
tax in­
como 

1967 

Num­
ber ot 

families 
and 

unat­
tached 
Indi­

viduals 
(thou­
sands) 

After-tax family 
personal income 

Aggre­
gate 
(mil­

lions of 
dollars) 

Aver-
ogo 
(dol­
lars) 

Percent 
distribution 

Number 
After­
tax in-
come 

Under $2,000.--. 
$2,000-$2,099 
$3,000-$3,909 
$4,000-$4,990 

$5,000-$5,999 
$0,000-$7,499 
$7,600-$9,999 

$10,000-$14,999... 
$16,000-$19,999... 
$20,000 and over. 

Total 

8,758 
6,510 
7,992 
8,197 

6,604 
6,050 
4,032 

2,600 
720 
618 

62,170 

10,119 
16,401 
28,030 
30,826 

36,605 
40,275 
34,303 

30,836 
12,437 
19,038 

265,539 

1,165 
2,619 
3,508 
4,403 

6,477 
6,057 
8,609 

11,903 
17,001 
31,776 
6,090 

16.8 
12.5 
15.3 
15.7 

12.8 
11.6 
7.7 

6.0 
1.4 
1.2 

100.0 

3.8 
0.2 

10.5 
13.9 

13.8 
15.2 
12.9 

11.0 
4.7 
7.4 

100.0 

8,212 
6,984 
7,691 
8,152 

0,799 
0,378 
4,032 

3,206 
883 
714 

52,850 

0,469 
16,070 
26,686 
36,627 

37,296 
42,632 
41,900 

38,176 
15,020 
22, 672 

285,548 

1,162 
2,519 
3,616 
4,493 

6,485 
6,685 
8,516 

11,011 
17,007 
31,621 
5,403 

16.5 
n.3 
14.4 
16.4 

12.0 
12.1 
9.3 

6.1 
1.7 
1.3 

100,0 

3.3 
6.3 
9.3 

12.8 

13.1 
14.9 
14.7 

13.4 
5.3 
7.9 

100.0 

8,131 
6,059 
7,185 
7,049 

6,808 
6,821 
5,542 

3,675 
1,023 

797 
53,650 

0,334 
14,994 
25,207 
34,431 

37,731 
45,683 
47,205 

43,780 
17,392 
26,184 

300,847 

1,148 
2,610 
3,608 
4,502 

5,494 
0,083 
8,617 

11,014 
17,001 
31.013 
5,608 

16.2 
11.1 
13.4 
14.3 

12.8 
12.7 
10.3 

1.9 
1.6 

100.0 

3.1 
5.0 
8.4 

11.4 

12.5 
IS. 2 
16L7 

14.6 
5.8 
8.3 

1M.« 

Family personal income after Federal Individual income tax 
liability 

1968 

Number ot 
tamilies 
and un. 
attached 

individuals 
(thousands) 

After-tax family 
personal Incomo 

Aggregate 
(millions of 

dollars) 

Average 
(dollars) 

Percent distribution 

Number 
After-tax 
income 

1969 

Number of 
families 
and un­
attached 

individuals 
(thousands) 

After-tax family 
personal Incomo 

Aggrcgote 
(millions ot 

dollars) 

Average 
(dollars) 

Percent distribution 

Number 
After-tax 
incomo 

Under $2,000.... 
$2,00O-$2,999.... 
$3,000-$3,999 
$4,OOO-$4,909.... 

$5,000-$5,099.— 
$6,000-$7,499. 
$7,600-$9,a99 

$10,000-$14,990.. 
$16,000-$19,999.-
$20,000 and over. 

Total 

8,363 
6,294 
7,068 
7,439 

0,615 
6,791 
6,046 

4,160 
1,042 

812 
54,620 

0,057 
15,861 
24,761 
33,486 

36,369 
45,379 
51,704 

49, 604 
17,703 
25,272 

309,665 

1,166 
2,518 
3,607 
4,601 

5,407 
6,683 
8,552 

11,900 
16,986 
31,161 
5,669 

15,3 
11,5 
12.9 
13.6 

12.1 
12.6 
11.1 

7.0 
i.e 
1.5 

100.0 

3.1 
5.1 
8.0 

10.8 

11.7 
14.7 
10.7 

10.0 
6.7 
8.2 

100.0 

8,121 
5,987 
0,684 
7,070 

6,089 
7,194 
6,037 

4,769 
2,169 

55,300 

0,380 
15,056 
23,453 
31,850 

36,718 
48,102 
50,905 

50,013 
49, 791 

327,867 

1,156 
2,516 
3,509 
4,505 

5,480 
6,686 
8,574 

11,897 
23,057 
5,929 

14.7 
10.8 
12.1 
12.8 

12.1 
13.0 
12.0 

8.0 
3.9 

100.0 

2.8 
4.6 
7.1 

11.2 
14.7 
17.4 

17.J 
16.2 

100.* 


